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TRW Headquarters Employee Meeting

September 13, 2002

[Phil Odeen introduces Kent Kresa and Ron Sugar]

Thanks, Phil. It’s good to be with all of you. I’m well aware that these are tough times for TRW headquarters employees, and I appreciate your coming to hear what we have to say.

I realize that your biggest concern right now is personal – how long your jobs will continue. We’ll talk a fair amount about that later in this meeting.

But I also imagine you’re interested in why TRW is so attractive to Northrop Grumman; why we believe the combination of the two companies makes so much sense, and what the next steps will be in completing the transaction. Let me get into this by telling you something about Northrop Grumman’s strategy since the early 90s.

Over the last decade we’ve repositioned ourselves as the nation’s third largest defense enterprise — an industry leader in systems integration, defense electronics, information technology and shipbuilding. We have 100,000 extremely talented employees who work in 44 states and 25 countries. Our projected 2002 revenues are nearly $18 billion, with almost 11 percent coming from international sales.[image: ]

It was in the early 1990s that we began our transformation of Northrop Corporation, then a producer of military aircraft. We anticipated that the end of the Cold War would mean not only fewer new aircraft programs, but also a paradigm shift in defense procurement priorities. We set out to be a leading provider of capabilities that we thought would be key for militaries in the 21st century.
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Since 1993 we’ve completed 15 acquisitions, while, at the same time, we’ve concentrated on achieving superior performance in our existing businesses. We’ve built strength in defense electronics, information technology and the other capabilities mentioned earlier and have achieved a great many of our strategic objectives.[image: ]

The TRW acquisition will help us with the one node of the battle management network where we lack expertise, space. It will bring us tremendous new capabilities in critical areas of satellite systems and missile defense. It also adds great strength to our already substantial business in information technology and our overall systems integration capabilities. In fact, thanks to TRW, Northrop Grumman will become the largest provider of information technology to the Federal government and one of three major contributors to the nation’s satellite and missile defense requirements.

The combined entity of Northrop Grumman and TRW will create the nation’s second largest defense company. Our projected sales in 2003 will be more than $26 billion.
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We’ll be a powerful and highly competitive company with tremendous growth prospects.[image: ]

I often say that Northrop Grumman is a company of immigrants because so many employees have come to us from other places. We value the influx of diverse skills and company heritages as a chief source of our competitive strength. TRW people, for instance, are some of the best in the world, and we’re absolutely delighted that they will be joining the Northrop Grumman team.

Further, the strength resulting from our diversity provides all of us with greater opportunities for professional development and career growth. I believe the TRW employees who become part of Northrop Grumman will find that their futures are bright.
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Although we have acquired many companies, we also have successfully integrated them into Northrop Grumman. In fact, integrating new businesses into the Northrop Grumman portfolio has become one of our core competences. Our strong track record here is one reason the investment community has reacted positively to the TRW transaction, in addition to the strategic benefits of the combination.[image: ]

I think new members of our team from other companies have been impressed by how quickly and effectively the integration process was carried out. I expect you will have a similar view when we stand the TRW businesses up as Northrop Grumman operations. As we previously announced, we plan for your Space & Electronics and Systems businesses to operate as freestanding sectors of the company reporting to the Office of the Chairman.
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I mentioned earlier the great respect that Northrop Grumman has for TRW people. That includes the people in this room. We expect and hope that a number of headquarters employees will have opportunities with Northrop Grumman and TRW Automotive.[image: ]

Getting a fix on this, of course, will involve addressing some important transition issues. In just a moment, I’m going to ask Ron to brief you on our transition-planning process. Ron will have overall responsibility for the integration. Day-to-day responsibility for transition planning will be in the hands of Mike Hateley, who is Howard Knicely’s counterpart at Northrop Grumman.

Another thing we have respect for is TRW’s outstanding record of supporting your local community. We know that generations of TRW employees have contributed their personal time to enhance community life in this area. The TRW Foundation has been an important contributor to the health of the non-profit sector in Cleveland.
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We admire TRW’s model of community good citizenship. In fact, we ourselves have always been strong supporters of the local communities in which we have facilities – and we certainly intend to continue this practice in all the areas where our people from TRW are located.[image: ]

The Northrop Grumman-TRW transaction is moving along at the expected pace. We still believe we’ll be though the anti-trust, European Union and other reviews – and be able to conduct our shareholder meetings and reach a closing by the end of the fourth quarter.

As for automotive, you know we have announced our intention to separate that business, through either a spin or a sale. At this point there is nothing further to announce; but we and your colleagues here in Cleveland and Detroit are working very hard on this, and will keep you informed whenever we have news.

7

With such key happenings still developing, we certainly have fixed no date for the closing of the Cleveland headquarters itself. However, we do know that we will need a number of you to stay on for a period of time after that closing to help with the transition.[image: ]

I’d like to turn now to Ron Sugar, who will update you on the transition planning process. At the end, we’ll be glad to take your questions. Ron …

#####
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Ron Sugar[image: ]

TRW Headquarters Employee Meeting

September 13, 2002

Returning to the TRW headquarters facility certainly brings back memories for me: I spent 20 years overall with TRW – working with some of the finest people in the industry. If circumstances permitted all of you to join the new Northrop Grumman, we would be very fortunate indeed.

For those of you who do join our team, you’ll find that there are many similarities between the cultures of our two companies.

As government contractors we have many of the same customers. We know each other not only as competitors, but as teammates — which is one of the unique aspects of being in our industry.
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Both our companies are driven by technology and innovation, and we each expect to be the best at whatever we do.[image: ]

We also share a belief in respecting and valuing our people as the essential ingredient in our success.

Let me project ahead a bit and offer some very preliminary observations of the ways in which TRW corporate employees will be affected by the transaction. And let me consider first the non-automotive part of the transaction.

The first hurdle for the transaction to close is the regulatory approvals and then the approval by shareholders.

We expect that the transaction will close by the end of the fourth quarter – mid November, early December.
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The transition-planning process is what will generate the information we need to plan the integration of the two corporate offices and to clarify the employment opportunities going forward. Mike Hateley and Howard Knicely will work together to form the transition teams comprised of employees of both companies.[image: ]

These teams will define the new Northrop Grumman corporate office structure and establish the resource plans to support the corporate organization. Our functional team leaders will be meeting with yours, getting to know your staffs and encouraging a dialogue about how to achieve the best results for the new company.

There will be a detailed and communicated selection process to support full time offers and transitional assignments.
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Conversely, if layoffs are required, following the appropriate notice period, there will be a redeployment process to assist employees in their job search.[image: ]

It is our objective to be in a position to advise every employee here in writing of their options within 60 days following the formal close of the transaction.

We have already frozen hiring at our corporate office, to make sure TRW employees are given an opportunity to be considered for currently open positions and positions that emerge from this transaction, or from other circumstances. We also have a website, called Horizons, that Northrop Grumman employees use to apply for any opening across the company – and we will make that site available to you on Day One.
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At this early date, of course, we don’t know how many or what kind of opportunities we will be in a position to offer — though, clearly, any that do materialize would involve re-locating from Cleveland. All I can say at this point is that we [image: ]hope the analysis of our needs allows us to draw significantly on your talent. We found that in the Litton transition, we were able to offer a significant number of openings to Litton corporate employees.

I should add that everything I have just said also applies to TRW corporate employees located outside Cleveland. For example, the transition teams will be exploring the same questions about functions and staffing levels with your government relations organization in the Washington office, as well as other headquarters employees working in your operating companies around the country.
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For those of you who do not join our team, TRW has, as you know, committed to providing you with an enhanced severance benefit, as well as outplacement support in obtaining new employment.[image: ]

As a result of the transaction some of headquarters employees will be needed on a temporary basis here in Cleveland to support various aspects of the TRW transition. Obviously, the TRW Systems and Space businesses will still require their same corporate services from the time of the transaction closing until they are formally established as Northrop Grumman sectors.

TRW is offering an enhanced severance package not only to those who are laid off, but also to those working in transitionary assignments, once these are completed. How long the assignments will last is unknown at this time. Clearly, that depends on how soon the TRW corporate functions supported in
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Cleveland can be transitioned to the new company’s corporate office.[image: ]

I can tell you this, however. Kent has already announced that he expects the integration of TRW into Northrop Grumman to be substantially complete 4 months after we close the transaction. We are also going to place a high priority on communicating regularly and directly about our progress and decision-making throughout the transition process.

Let me turn now to the subject of the automotive business – very briefly, because, as Kent noted, things here have not proceeded beyond our statement of intent to separate the business.

It is clear that the automotive business, whether it is spun or sold, will require a continuation of the corporate support it has been receiving from Cleveland. Therefore, both of the scenarios I described earlier – continued employment or
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temporary employment during transition – seem highly likely for some of the folks supporting automotive. But discussion even of the process for determining opportunities will have to wait until there is an announcement of an agreement to sell or a decision to spin.[image: ]

I hope the comments we have shared are helpful. Believe me, I know that your #1 question is, “What does this mean for me, personally? — and, as I promised earlier, as events go forward, we will tell you what we know as soon as we know it. As Kent and I both said, we think TRW is a great company, and we want the very best for everyone involved.

Now, Kent and I would be happy to try to answer any further questions you may have.
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Kent Kresa’s introductory remarks leading into his Powerpoint presentation (A Strategic Overview of NOC) to the Systems business of TRW, Reston, VA, September 13, 2002[image: ]

Thank you, Phil. I hope you enjoyed our corporate video. It certainly makes clear the exciting breadth of our expertise that enables us to contribute so much to our customer.

Ron and I are delighted to have this chance to meet with you. We look forward to soon being able to officially welcome the Systems business of TRW to the New Northrop Grumman Corporation.

We’re excited about having you join us – you bring outstanding capabilities that will make our company more competitive.
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A perfect example is the key contract you just won that extends your role as prime contractor at the Joint National Integration Center. Congratulations on a great job! We look forward to working with you to keep the momentum going.[image: ]

One thing I believe you’ll like about Northrop Grumman is that you’ll be joining what I call a company of immigrants.

Most of us have come from other companies – and we’re convinced that this diversity of backgrounds accounts for much of our competitive strength. So we value the heritages of all the great companies we came from.

At the same time, like immigrants to America, we have come to Northrop Grumman to create a new enterprise. What matters to us now is the upward climb we are making together – realizing our strategy, leading markets, winning programs.

18

If you talk to many of our other new arrivals, I think they’ll tell you you’re joining a great company that offers you many opportunities for achieving business success and realizing your professional dreams.[image: ]

They’ll also tell you we’re a socially responsible company, setting high standards for business conduct and values.

What I’d like to do now is give you a strategic overview of the company – focusing on how we’re positioned in the defense marketplace; what strategic steps we took to achieve this positioning; and how we see TRW as helping us build a new Northrop Grumman.

[START SLIDE SHOW]
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Ron Sugar’s introductory remarks leading into his Powerpoint presentation (an Operations Overview of NOC) to the Systems business of TRW, Reston, VA, September 13, 2002[image: ]

· Thank you, Kent. Great to be here with leaders of TRW Systems.

· We look forward to your joining the NOC team.

· As I saw while at TRW, you have tremendous expertise. We’ll have many successes together.

· I add my congratulations on your $600 million JNIC contract. Excellent work!

· I’m one of the immigrants Ken spoke about – since I came to NOC with the Litton acquisition.
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· At first, I had questions about the acquisition. But became persuaded that NOC has the industry’s best strategic plan – and offers unparalleled opportunities.[image: ]

· I think you’ll share my enthusiasm for NOC’s strategies — and find the company a great place to work.

· Most of us from Litton impressed by effectiveness of NOC integration process. Expect you’ll agree, as the TRW businesses become NOC operations. More on integration later.

· Many similarities between cultures of our companies.

· We’re government contractors with many of the same customers. We’re not only competitors, but teammates – a unique aspect of our industry.
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· Both companies driven by technology and innovation. Expect to be best at what we do.[image: ]

· Finally, we respect and value people as main ingredient in our success.

· You’ve come to an exciting company with very strong operations. I’ll give you a brief introduction to these operations. Let me start with some outstanding recent successes.

[START SLIDE SHOW]
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Kent Kresa’s introductory remarks leading into his Powerpoint presentation (A Strategic Overview of NOC) to the Space and Electronics business of TRW, Redondo Beach, CA, September 16, 2002[image: ]

Thank you, Phil. I hope you enjoyed our corporate video. It certainly makes clear the exciting breadth of our expertise that enables us to contribute so much to our customer.

Ron and I are delighted to have this chance to meet with you. We look forward to soon being able to officially welcome the Space and Electronics business of TRW to the New Northrop Grumman Corporation.

We’re excited about having you join us – you bring outstanding capabilities that will make our company more competitive.
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There are two perfect examples of this. The $4.5 billion contract for the polar-orbiting weather satellite system, and the $800 million award for NASA’s next generation telescope. Congratulations on great work! We look forward to working with you to keep the momentum going.[image: ]

One thing I believe you’ll like about Northrop Grumman is that you’ll be joining what I call a company of immigrants.

Most of us have come from other companies – and we’re convinced that this diversity of backgrounds accounts for much of our competitive strength. So we value the heritages of all the great companies we came from.

At the same time, like immigrants to America, we have come to Northrop Grumman to create a new enterprise.
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What matters to us now is the upward climb we are making together – realizing our strategy, leading markets, winning programs.[image: ]

If you talk to many of our other new arrivals, I think they’ll tell you you’re joining a great company that offers you many opportunities for achieving business success and realizing your professional dreams.

They’ll also tell you we’re a socially responsible company, setting high standards for business conduct and values.

What I’d like to do now is give you a strategic overview of the company – focusing on how we’re positioned in the defense marketplace; what strategic steps we took to achieve this positioning; and how we see TRW as helping us build a new Northrop Grumman.

[Start Slide Show]
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Ron Sugar’s introductory remarks leading into his Powerpoint presentation (an Operations Overview of NOC) to the Space and Electronics business of TRW, Redondo Beach, CA, September 16, 2002[image: ]

· Thank you, Kent. Great to be here with leaders of TRW Space and Electronics.

· We look forward to your joining the NOC team.

· As I saw while at TRW, you have tremendous expertise. We’ll have many successes together.

· I add my congratulations on your terrific weather satellite and NASA telescope contracts. Excellent work!
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· I’m one of the immigrants Ken spoke about – since I came to NOC with the Litton acquisition.[image: ]

· At first, I had questions about the acquisition. But became persuaded that NOC has the industry’s best strategic plan – and offers unparalleled opportunities.

· I think you’ll share my enthusiasm for NOC’s strategies — and find the company a great place to work.

· Most of us from Litton impressed by effectiveness of NOC integration process. Expect you’ll agree, as your business becomes a NOC operation. More on integration later.

· Many similarities between cultures of our companies.
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· We’re government contractors with many of the same customers. We’re not only competitors, but teammates – a unique aspect of our industry.[image: ]

· Both companies driven by technology and innovation. Expect to be best at whatever we do.

· Finally, we respect and value people as main ingredient in our success.

· You’ve come to an exciting company with very strong operations. I’ll give you a brief introduction to these operations. Let me start with some outstanding recent successes.
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Proven MaA Track Record
= 15 Acquisitions Integrated Since 1994
= Revenue Growth From $5 Billion to ~$18 Billion (2002 Estimated)

= Sold Under-Performing and Non-Core Businesses

= Cross Company, Multi-Disciplined Integration Team

= Well Honed, Full Spectrum Integrated Process

= Rapid Decision-Making and Integration Implementation

= Surpassed Cost Savings, Synergy and Debt Reduction Targets

Focus First on Strategic Vision Value
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Precise Alignment With Customer Heuuiremenls
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The Northrop Grumman Value Equation

Top Line Revenue Growth Asset Management

= $20-$20.5 Billion in 2003 = Facilities Consolidation
= Approximately 10% Top-line CAGR = Working Capital Focus
= Well Positioned in Growing

Defense Areas.
Economic Earnings Operating Cash Flow
= 2003 $8.15-$8.65 = 03~ $1.0 B Prior to
= 2004 Double Digit Growth Tax Payment
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2002 Agreement to Acquire TRW Inc.

= Adds Critical Space Node to Our Robust
Platforms on the Ground, at Sea, and in the Air

= Our Space & IT Businesses Enhance NOC'’s
Position Among Fastest Growing Areas of
Defense Budget

= Creates Nation’s 2nd-Largest Defense
Contractor with Strong Systems Capabilities

= $26-527 Bi in 2003 revenues;
$29-$30 Billion in 2004
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" Mation’s 2nd Largest Defense Contractor with TRW

.
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123,000 Employees

Among Top Three Contractors in -
Space & Missile Defense E
Largest Information Technology

Provider to the Federal Government

Most Diversified and Well-Balanced
Portfolio in Our Industry

Capable of Executing System-of-
Systems Network Centric Warfare
Across All Platforms & Services
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Global Leader in Next Generation Combat Environment
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The Northrop Grumman Value Equation With TRW

Top Line Revenue Growth Asset Management
= $26-$27 Billion in 2003 = Facilities Consolidation
= Approximately 10% Top-ine CAGR  * Working Capital Focus
= Well Positioned in Growing

Defense Areas Operating Cash Flow
Economic Earnings = '03~$1.25 Billion
- 2003 §7.75- $8.30 Prior to Tax Payment
= 2004 Double Digit Growth = Next Several Years
Averaging Over $2 Billion
Per Year

Managed for Sharehoider Value Growth
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Summary

= Right Place, Right Time,
Right Capabilities

= Northrop Grumman Very Well Positioned
in Growth Segments of Defense Market

= TRW Rounds Out Portfolio and Benefits
Customer, Employees and Shareholders

= Managed for Shareholder Value Growth
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Next Steps

= Regulatory Clearances
= Shareholder Approvals
= Day One Events

= Integration Process
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NORTHROP GRUMMAN

DEFINING THE FUTURE
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NORTHROP GRUMMAN

DEFINING THE FUTURE
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President and Chief Operating Officer
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Operations Overview
= Business Portfolio

= QOperating Priorities

= Management Team

= 2002 Highlights

= Expected Behaviors
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Northrop Grumman Business Portfolio
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Going Forward: Execute and Integrate
Revenue Growth Targets
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Major Programs and Markets

Ship Systems/ Component

".f:m Ns:yorﬂlews mr:alogm
. Ft6 + DoD . F8 . N * Telecom
. F2 + inteligence  + F35 - ssN « Computers
. F35 Agencles + JointSTARS  + DDG + Industrial
« BAT ~NsA B2 LD
+ LARCH - NRO Hawkeye - LeD
* SBIRSHighlLow o CiyilFederal + B2 « TAKIR
« Avionics + Stteilocal  + GlobalHawk  + Polar Tankers
. Eural‘%lht" + Commercial + EASBI + DD(X)
» ;:;v;; Iance. IcapIl + Deepwater





image52.png
2002 Operating Priorities

= Excellent program performance
= Key program wins

= Cash

= Cost and revenue synergies
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Operating Management Team
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2002 Sector Operating Priorities
= Electronic Systems

— Transition to production
= Information Technology
— Leverage scale
= Integrated Systems

— Ramp up F-35 and Global Hawk
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2002 Sector Operating Priorities [Cont.)
= Component Technologies

— Position for market rebound
= Ship Systems

— Integrate Guif shipyards
= Newport News

— Manage expanded workload
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Program Priorities for 2002
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Program Management Process

Pre-Contract Phase Contract Performance Phase
= Non-Advocate Review = Risk Management Baseline
= Independent Cost Evaluation = Company-wide EVMS

= Corporate Office Review = Program Management

Visibility at All Levels

Northrop Grumman Employs A Rigorous Review)
and Approval Process
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Integration Report Card

= Litton
— Management integration complete
— Final sector stand-ups complete
— Facilities/cost reductions on track
— Internal systems (2 — 3 years)
= Aerojet
— Management integration complete
= Newport News
— Management integration complete
— Final sector stand-up March 2002
— Cost savings projects underway
— Internal systems (2 - 3 years)

Allintegration Actinties areAhead ofSchedule
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Northrop Grumman at Mid-Year ‘02

= Newport News “Stood Up” as Northrop
Grumman's Sixth Sector
— NOC Now Nation’s Largest Shipbuilder with

Greater Than $4 Billion in Revenues

= DD(X) Win—Largest Naval Procurement in
U.S. History

= Deepwater Win—NOC Now a Key Contractor for
Homeland Security

= New Global Hawk Contracts—Worth $300
million

= Signed Agreement to Acquire TRW July 1
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TRW Integration Plan

= Complete Sale of Aeronautics

= Separate TRW Automotive at Close of Transaction
= Combine Corporate Offices, Close TRW HQ
= Stand Up Two New NG Sectors
— TRW Systems ($3.5 billion)
— TRW Space and Electronics ($2 billion)
Complete Stand Up Process Within 120 Days
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Sector Standup

The Sector Is Operating With an Acceptable Level of Financial,
Operational, Legal and Regulatory Risk

Northrop Grumman Corporation Management Philosophy Is Translated
to the Sector’s Management Team

Appropriate Level of Visibility Into Sector Financial and Operational
Performance Is Provided to Northrop Grumman Corporate

The Expectation of All Stakeholders (E.G, Shareholders, Customers,
Partners, Employees, Etc.) Are Met

All ldentified Optimization Opportunities, Including Synergies, Are
Addressed

Sector Standup Ensures That the Sector Operates and Conducts
Business inAccordance With the Northrop Grumman Business Model
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Revenue Growth Targets With TRW

35

30

25 4

20 1

$ Billions

15 4

10

5

0
2001 20026 2003 2004E

hips OCT OTRW]





image63.png
Behaviors and Actions

Live the corporate values
Focus on operating excellence
Act with speed

Communicate openly

Collaborate across the company
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NORTHROP GRUMMAN
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NORTHROP GRUMMAN

DEFINING THE FUTURE
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KentKresa

Chairman and Chief Executive Officer
Northrop Grumman Corporation
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Overview

= Strong Positioning
= Strategy
= TRW Acquisition
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2001 Was a Transforming Year

= Established Northrop Grumman as Top-Tier
Defense Enterprise

= Completed Three Strategic Acquisitions

= Became World's Largest Shipbuilder, a Leading IT Supplier to
the Federal Government and Premier Airborne Radar Provider

= Products Excelling in Operation Enduring Freedom
= Joint Strike Fighter and Other Major Wins
= Key Senior Management Appointments

Right Place at the Right Time
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Northrop Grumman Strongly Positioned

= Growing Defense Outlook

= Purest Defense Play

= Best Positioned Portfolio
Premier Systems Integrator

Experienced Management Team

= Strong Acquisition Integration
Track Record

Solid Financial Performance
Excellent Prospects for 2002 and Beyond

Focused on Shareholder Value
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How Our Strategy Has Developed

= Since 1994 We Have Transformed Into a Top
Tier Defense Contractor Emphasizing 21°
Century Warfighting Technologies

= Consistent Focus and Strategy
Throughout Transformation

= Broad-Based Weapons Systems Capability—
Undersea to Space—and Cyberspace

= Capabilities Meet Current and Emerging
National Defense Needs, Including
Anti-Terrorism and Homeland Security
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Strateglc Framework

SURMIVABILITY

INFORMATION WARFARE
HOMELAND SECURITY
MISSILE DEFENSE
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Strategy-Driven Transformation

$5.4B - 1993

- Y

C Electronic Systems
‘C Information Technology
 Integrated Systems

~ & Ship Systems.

lewport News
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~$18B - 2002E





image77.png
Mergers & Acquisitions — Strategy & Value Driven

1994 * Grumman Corporation (nlograied Systems)
» Vought Alrraft (Aetostuclures)

1996 + Viestinghouse Electronic Systems Group (Elecionics)

1997 + Allied sold (Tuck Bodes)
+_Logicon (nfornafon Technology)

1998 * INRI (nformabon Technology)

1999 * California Wierowave (Electronics)
* Data Procurement Corporation (nlormalion Technolog)
* Ryan Aeronautical (iegrated Unmanned Systers)

2000 + Comptk (lormaon Tedhnoegy)
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Proven MaA Track Record
= 15 Acquisitions Integrated Since 1994
= Revenue Growth From $5 Billion to ~$18 Billion (2002 Estimated)

= Sold Under-Performing and Non-Core Businesses

= Cross Company, Multi-Disciplined Integration Team

= Well Honed, Full Spectrum Integrated Process

= Rapid Decision-Making and Integration Implementation

= Surpassed Cost Savings, Synergy and Debt Reduction Targets

Focus First on Strategic Vision Value
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Precise Alignment With Customer Heuuiremenls

Northrop Grumman
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The Northrop Grumman Value Equation

Top Line Revenue Growth Asset Management

= $20-$20.5 Billion in 2003 = Facilities Consolidation
= Approximately 10% Top-line CAGR = Working Capital Focus
= Well Positioned in Growing

Defense Areas.
Economic Earnings Operating Cash Flow
= 2003 $8.15-$8.65 = 03~ $1.0 B Prior to
= 2004 Double Digit Growth Tax Payment
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2002 Agreement to Acquire TRW Inc.

= Adds Critical Space Node to Our Robust
Platforms on the Ground, at Sea, and in the Air

= Our Space & IT Businesses Enhance NOC'’s
Position Among Fastest Growing Areas of
Defense Budget

= Creates Nation’s 2nd-Largest Defense
Contractor with Strong Systems Capabilities

= $26-527 Bi in 2003 revenues;
$29-$30 Billion in 2004





image82.png
" Mation’s 2nd Largest Defense Contractor with TRW

.

.

"

"

123,000 Employees

Among Top Three Contractors in -
Space & Missile Defense E
Largest Information Technology

Provider to the Federal Government

Most Diversified and Well-Balanced
Portfolio in Our Industry

Capable of Executing System-of-
Systems Network Centric Warfare
Across All Platforms & Services
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With TRW's Space and Electronics Operations, A
Broader Set of Capabilities to Serve Our Customers

= Space Systems for Communications, Science and Surveillance

= Great Strength in Communications From Space to the Land
Battlefield to Local Emergency Command Centers

= Missile Defense - Including:
— Wide Range of Laser Weapons
— Space-Based Warning Systems
= Major New Role With Customers:
— Missile Defence Agency
— U.S. Army
— Other Nondefense Civil and Federal Agencies
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Precise Alignment With Customer Heuuiremenls

Northrop Grumman
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Global Leader in Next Generation Combat Environment
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The Northrop Grumman Value Equation With TRW

Top Line Revenue Growth Asset Management
= $26-$27 Billion in 2003 = Facilities Consolidation
= Approximately 10% Top-ine CAGR  * Working Capital Focus
= Well Positioned in Growing

Defense Areas Operating Cash Flow
Economic Earnings = '03~$1.25 Billion
- 2003 §7.75- $8.30 Prior to Tax Payment
= 2004 Double Digit Growth = Next Several Years
Averaging Over $2 Billion
Per Year

Managed for Sharehoider Value Growth
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Summary

= Right Place, Right Time,
Right Capabilities

= Northrop Grumman Very Well Positioned
in Growth Segments of Defense Market

= TRW Rounds Out Portfolio and Benefits
Customer, Employees and Shareholders

= Managed for Shareholder Value Growth
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Next Steps

= Regulatory Clearances
= Shareholder Approvals
= Day One Events

= Integration Process
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NORTHROP GRUMMAN

DEFINING THE FUTURE
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